
MEETING ROOM CAPACITIES

    HOLLOW OUTSIDE INSIDE
ROOM SQ. FT BQT CLASS CONF SQUARE ROUNDS THEA T SHAPE U SHAPE U SHAPE
EM BALLROOM 5200 420 315 90 120 280-350 506 100 102 136
EMERALD I 1300 90 72 46 54 64-80 132 43 45 79
EMERALD II 1300 90 72 46 54 64-80 132 43 45 79
EMERALD III 1300 90 72 46 54 64-80 132 43 45 79
EMERALD IV &V 1300 90 72 46 54 64-80 132 43 45 79
EMERALD IV   650 36 36 22 30 32-40 60 27 27 43
EMERALD V 650 36 36 22 30 32-40 60 27 27 43
SUNFLOWER 11,000 576 640-800 1104
SHAWNEE 4020 312 268 56 88 272-340 467 74 76 128
SHAWNEE A 2700 192 144 48 64 120-150 250 58 60 106
SHAWNEE B 810 72 48 24 32 40-50 72 22 24 36
SHAWNEE B1 405 40 24 24 24 16-20 30 18 20 34
SHAWNEE B2 405 40 24 24 24 16-20 30 18 20 34
SHAWNEE C 810 72 48 24 32 40-50 72 22 24 36
SHAWNEE C1 405 40 24 24 24 16-20 30 18 20 34
SHAWNEE C2 405 40 24 24 24 16-20 30 18 20 34
SHAWNEE B&C 1640 144 108 52 64 80-100 150 54 56 100
PIONEER 1280 96 80 32 48 64-80 144 30 32 46
RIVER 960 96 54 32 40 48-60 84 30 32 54
RIVER A 410 48 24 24 24 24-30 42 18 20 34
RIVER B 410 48 24 24 24 24-30 42 18 20 34
BISON 960 96 54 32 40 48-60 84 30 32 54
BISON A 410 48 24 24 24 24-30 42 18 20 34
BISON B 410 48 24 24 24 24-30 42 18 20 34
HOMESTEAD 960 96 54 32 40 48-60 84 30 32 54
HOMESTEAD A 410 48 24 24 24 24-30 42 18 20 34
HOMESTEAD B 410 48 24 24 24 24-30 42 18 20 34
WHEAT 960 96 54 32 40 48-60 84 30 32 54
WHEAT A 410 48 24 24 24 24-30 42 18 20 34
WHEAT B 410 48 24 24 24 24-30 42 18 20 34
AMBER 320 24 18 21 24 16-20 32 16 18 28
CRYSTAL 288 10
SAPPHIRE 288 10
PARTY DECK 24-30

REMEMBER that these figures represent the maximum allowable and do not include extras, i.e. head tables,
risers, drink stations, etc.
Outside U-Shape refers to seating only on the outside of the table.
Inside U-Shape refers to seating on the outside and inside of the table.
Figures shown in the "Rounds" column represent 8 and 10 chairs per table.
In some cases the figures as listed may exceed our inventory of tables and chairs.  Please refer to the inventory
list for large groups and when dealing with high demand periods.  It may be necessary to rent equipment and 
pass these charges on to the client in addition to a service charge.
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